
BRINGING EXPERIENCE AND EXPERTISE TO AN 
INNOVATING HYBRID CAPITAL RAISE AND IPO

Arcimoto initiated a capital raise through a direct-
marketed Regulation A+ offering, with the intent to 
uplist to a national exchange in the future. However, 
as public interest in their product and mission grew, 
and was recognized by their investment banker, 
Arcimoto saw an opportunity for a successful 
initial public offering (IPO) earlier than originally 
planned. By moving forward with an IPO after 
initiating a Reg A+ offering, Arcimoto was treading 
uncharted waters. 

This was the first time any company attempted 
this ‘hybrid’ approach. To be successful, all 
groups involved in the transaction — Arcimoto, 
their investment banker, the subscription funding 
portal, Computershare as transfer agent, and the 
Depository Trust Company (DTC) — worked together 
closely to understand and coordinate the roles and 
responsibilities of each party, and the timing of 
each step. 

To meet the accelerated IPO schedule, there 
were a number of areas that needed to be 
coordinated…quickly:

 > Per Arcimoto’s articles of incorporation, an equity 
offering raising $15M or more would trigger 
an automatic conversion of preferred stock 
to common. Since it was anticipated that the 
offering would raise this minimum, the preferred 
stockholders agreed to convert prior to the 
offering to make the offering more appealing 
to investors.

 > Arcimoto completed a stock split to lower their 
per-share price in order to sell at a price that would 
appeal to retail investors.

 > To facilitate trading, in conjunction with the listing 
event, Arcimoto encouraged existing investors to 
deposit their certificates into book entry, making 
the shares electronically accessible. 

BACKGROUND

Based in Eugene, OR, Arcimoto was founded in 2007 with the mission to build products that catalyze 
the shift to a sustainable transportation system. The company has developed an innovative, three-
wheeled electric vehicle that offers a responsive and fun driving experience at a reasonable price.
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“To support our unique hybrid 
offering and IPO, we needed a 
partner that would help guide 

us through the process. The 
team at Computershare brought 

the experience, knowledge and 
infrastructure we needed to meet 

our aggressive deadlines and 
complete a smooth transaction.”  

- Douglas Campoli
Chief Financial Officer



 > All of their existing shares were under restrictions, 
so the company needed to address de-legending 
requests on a case-by-case basis.  

 > Their IPO shares needed to become DTC eligible in 
order to list and trade on a national exchange. 

 > A direct sales facility needed to be established 
by the transfer agent so that investors could 
trade their shares directly or move them into a 
brokerage account. 

SOLUTION

Computershare was part of a wider team that 
supported Arcimoto in this unique offering. By 
working closely with Arcimoto, their investment 
banker, counsel, funding portal, and the DTC, we 
were able to help keep the offering on track and 
ultimately give both direct registered holders and 
street investors the tools they need to transact on 
their shares, either directly or through their broker.

Corporate events: We processed the issuance of 
common stock after the company completed the 
preferred stock conversion and stock split and 
coordinated the switch from the direct marketing 
efforts to DTC eligibility and listing. 
 

 

Investor communications: We developed and 
executed a mailing to existing investors explaining 
the benefits of depositing their shares into book 
entry and encouraged them to take this action with 
Computershare prior to the IPO. We also completed 
a welcome mailing to provide direct investors with 
log in credentials to Computershare’s Investor 
Center web portal, allowing these investors to trade 
their shares upon listing. 

Transfer agent: Arcimoto worked with their 
underwriter and funding portal to market to the 
crowd through a Regulation A+ offering, allowing 
investors to purchase shares directly rather than 
through a broker. When the Reg A+ offering closed, 
the escrow agent securely transmitted those 
investor records to Computershare who, in turn, 
issued those shares out to all of the direct investors, 
making them registered holders on the transfer 
agent books. On the day of the listing event, we 
also initiated the delivery of the broker-sold share 
position through the DTC to the lead underwriter, 
so those shares could be allocated out to the street 
investors. As transfer agent, we also gave registered 
investors who bought shares directly from the 
company (rather than through a broker) the ability 
to transact on those shares through our Investor 

Center website, or to move their shares into their 
brokerage account if they chose to.
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For information visit www.beyondthecaptable.com
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RESULTS

Arcimoto successfully listed on the NASDAQ 
Capital Market exchange in September 2017. By 
partnering with Computershare for transfer agency 
services, Arcimoto now offers direct investors the 
ability to view their holdings and execute a sell 
order on their shares through Computershare’s 
Investor Center web portal. Computershare’s depth 
of experience and knowledge helped facilitate a 
seamless transaction in a situation that was unique 
and complex. We assisted the client with remaining 
compliant through the course of the process and 
worked with the IPO team to address the intricacies 
that they were facing.

http://www.beyondthecaptable.com

